During the quarter, CIBC World Markets advised on two of the largest income trust deals completed recently in Canada.
The business advised Petrofund Energy Trust on its merger with Penn West Energy Trust to create the largest conventiona oil
and gas royalty trust in North America, and BCE on the creation of Bell Aliant Regional Communications Income Trust, the
largest telecommunications trust in Canada.

In the U.S., CIBC World Markets advised Nautic Partners, LLC and Contec LLC on the buyout of Contec LLC by
American Capital Strategies, Ltd. CIBC World Markets' U.S. real estate finance business completed its third large commercial
mortgage-backed securities offering this year.

CIBC continues to support growth in its wholesale business through investment in its core client franchise, particularly in
the areas of staffing, credit, product innovation and financial resources.

Improving productivity
Last year, CIBC set an objective to achieve $250 million of annual cost reductions by the end of 2006.

During the third quarter, CIBC continued to make progress against its objective. Non-interest expenses were $1,887
million, slightly higher than in the second quarter due mainly to higher compensation from three more days in the third quarter.

CIBC's expense level remains within range of its fourth quarter target of $1,892 million and CIBC remains confident that
it will achieve its objective again in the fourth quarter.

Balance sheet strength and capital usage

CIBC's Tier 1 capital ratio at July 31, 2006 was 9.6%, up from 9.2% at the end of the second quarter and well above its
target of 8.5%.

CIBC's first priority in the area of capital usage is to invest in its core businesses to sustain their strength and market
position.
After funding itsinternal needs, CIBC will balance other capital deployment opportunities.

CIBC's current focus is to build its capital in order to fund the acquisition of Barclays Bank PLC’s (Barclays) interest in
FirstCaribbean International Bank. During the quarter, CIBC announced the conclusion of a definitive agreement with
Barclays with respect to this acquisition and CIBC expects to close the transaction by the end of the calendar year.

“Our performance through the first nine months positions CIBC to deliver solid results for 2006,” says McCaughey. “The
progress we are making against our key priorities supports our objective to deliver consistent, sustainable performance over the
long term.”

Making a differencein our communities
During the third quarter, CIBC sponsored the Charles-Bruneau Tour, a four-day bicycle journey across Quebec to raise

funds to assist children in their fight against cancer. $400,000 will be donated to the Centre de cancérologie Charles-Bruneau at
the Sainte-Justine Hospital for research and treatment of children with cancer.

CIBC’'s Wood Gundy branch in Calgary was recognized during the quarter with an award from Volunteer Calgary for its
long-time participation in Operation Eyesight, a Canadian-based organization dedicated to preventing and curing blindness
around the world.

Outlook

The North American economy appears to have slowed to a more moderate rate of growth, and this is expected to continue
over the balance of 2006. Although U.S. short term interest rates may not rise further, earlier rate increases are moderating U.S.
consumer spending and home building, which should result in dower Canadian export growth. Continued strength in
commodity prices and further weakening of the U.S. dollar against overseas currencies should keep the Canadian dollar at
historically strong levels and allow the Bank of Canadato hold interest rates at current levels through the remainder of 2006.

The outlook for both CIBC Retail Markets and CIBC World Markets is positive, driven by expectations for moderate
growth in the North American economy and continued strength in equity markets.

CIBC continues to believe the growth rate of lending product volumes is likely to decline as consumers become more
conservative in discretionary outlays in the face of higher interest rates and energy costs. Competitive pressures are likely to
continue to compress net interest margins.

Although the credit cycle should remain favourable for the remainder of 2006, the current low level of corporate default
ratesis likely not sustainable over the longer term.

Investor and analyst inquiries should be directed to John Ferren, Vice-President, Investor Relations, at 416-980-2088. Media inquiries should be directed to
Rob McLeod, Senior Director, Communications and Public Affairs, at 416-980-3714, or to Mary Lou Frazer, Senior Director, Investor & Financial
Communications, at 416-980-4111.

The information on the following pages forms a part of this press release.
(The board of directors of CIBC reviewed this press release prior to it being issued. CIBC's controls and procedures support the ability of the President and
Chief Executive Officer and the Chief Financial Officer of CIBC to certify CIBC's third quarter financial report and controls and procedures. CIBC's CEO

and CFO will voluntarily provide to the Securities and Exchange Commission a certification relating to CIBC's third quarter financial information, including
the attached unaudited interim consolidated financial statements, and will provide the same certification to the Canadian Securities Administrators.)
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THIRD QUARTER FINANCIAL HIGHLIGHTS

As at or for the three months ended

As at or for the nine months ended

2006 2006 2005 2006 2005

Unaudited Jul. 31 Apr. 30 Jul. 31 Jul. 31 Jul. 31
Common share information
Per share - basic earnings (loss) $ 1.88 $ 1.65 $ (5.77) $ 5.16 $ (2.50)

- diluted earnings (l0ss) 1.86 1.63 (5.77) 5.11 (2.50)

- dividends 0.70 0.68 0.68 2.06 1.98

- book value 27.96 26.61 23.51 27.96 23.51
Share price - high 83.63 86.00 80.80 86.00 80.80

- low 73.94 77.95 72.15 72.90 67.95

- closing 77.25 82.75 80.01 77.25 80.01
Shares outstanding (thousands)

- average basic 335,513 335,147 336,486 335,004 341,079

- average diluted 338,461 338,544 340,125 338,233 344,878

- end of period 335,332 335,519 333,724 335,332 333,724
Market capitalization ($ millions) $ 25,904 $ 27,764 $ 26,701 $ 25904 $ 26,701
Value measures
Price to earnings multiple (12 month trailing) 10.7 n/m n/m 10.7 n/m
Dividend yield (based on closing share price) 36 % 34 % 34 % 36 % 33 %
Dividend payout ratio 373 % 414 % >100 % 400 % >100 %
Market value to book value ratio 2.76 311 3.40 2.76 3.40
Financial results ($ millions)
Total revenue $ 2,830 $ 2,766 $ 3151 $ 8,445 $ 9,050
Provision for credit losses 152 138 199 456 536
Non-interest expenses 1,887 1,825 4,850 5,580 8,783
Net income (l0ss) 662 585 (1,907) 1,827 (760)
Financial measures
Efficiency ratio 66.7 % 66.0 % 1539 % 66.1 % 97.0 %
Efficiency ratio (tes)®® 65.3 % 65.0 % 1514 % 64.9 % 95.6 %
Return on equity 272 % 25.7 % (75.1) % 26.2 % (11.0) %
Net interest margin 153 % 147 % 166 % 153 % 174 %
Net interest margin on average interest-earning assets 177 % 171 % 1.95 % 1.78 % 205 %
Return on average assets 0.90 % 0.83 % (2.59) % 0.85 % (0.35) %
Return on average interest-earning assets 1.04 % 0.97 % (3.05) % 0.98 % (0.41) %
On- and off-balance sheet information ($ millions)
Cash, deposits with banks and securities $ 93,163 $ 90,295 $ 86,738 $ 93,163 $ 86,738
Loans and acceptances 149,224 145,826 147,357 149,224 147,357
Total assets 294,990 290,721 292,854 294,990 292,854
Deposits 200,015 193,503 197,143 200,015 197,143
Common shareholders' equity 9,377 8,929 7,845 9,377 7,845
Average assets 291,395 288,428 292,136 288,501 289,426
Average interest-earning assets 251,607 248,198 248,386 248,360 245,917
Average common shareholders' equity 9,167 8,803 10,262 8,818 10,396
Assets under administration 1,028,000 1,027,900 972,900 1,028,000 972,900
Balance sheet quality measures
Common equity to risk-weighted assets 8.0 % 78 % 6.4 % 8.0 % 6.4 %
Risk-weighted assets ($ billions) $ 117.0 $ 1151 $ 122.6 $ 117.0 $ 122.6
Tier 1 capital ratio 9.6 % 92 % 75 % 9.6 % 75 %
Total capital ratio 140 % 13.7 % 105 % 140 % 105 %
Other information
Retail / wholesale ratio®® 70% /30 % 74%/26 %  T4%/26 % 70% /30 %  74%/26 %
Regular workforce headcount 36,781 36,741 37,273 36,781 37,273

(1) Taxableequivalent basis (TEB). For additional information, see the “Non-GAAP measures’ section.

(2) Retail includes CIBC Retail Markets and commercial banking (reported as part of CIBC World Markets). Wholesale reflects CIBC World Markets, excluding commercial

banking. The ratio represents the amount of capital attributed to the business lines as at the end of the period. For further details, see the “Non-GAAP measures’ section.

n/m - not meaningful due to the net loss over the 12 month trailing period.
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MANAGEMENT’SDISCUSSION AND ANALYSIS

Management’s discussion and analysis (MD&A) should be read in conjunction with the unaudited interim consolidated
financial statements included in this report and with the MD&A contained in our 2005 Annual Accountability Report. The
unaudited interim consolidated financial statements have been prepared in accordance with Canadian generally accepted
accounting principles (GAAP) and are expressed in Canadian dollars. ThisMD&A is current as of August 31, 2006. Additional
information relating to CIBC is available on SEDAR a www.sedar.com and on the U.S. Securities and Exchange
Commission’s (SEC) website at www.sec.gov. No information on CIBC's website (www.cibc.com) should be considered
incorporated herein by reference. Certain prior period amounts have been reclassified to conform to the presentation adopted in
the current period. A glossary of terms used throughout this quarterly report can be found on pages 188 and 189 of our 2005
Annual Accountability Report.

A NOTE ABOUT FORWARD-LOOKING STATEMENTS

From time to time, CIBC makes written or oral forward-looking statements within the meaning of certain securities laws,
including in this report, in other filings with Canadian securities regulators or the U.S. Securities and Exchange Commission
and in other communications. These statements include, but are not limited to, statements we make in the “Update on business
priorities’, “Outlook”, “Review of consolidated statement of operations - Income taxes’ and “FirstCaribbean International
Bank” sections of this report and other statements about the operations, business lines, financial condition, risk management,
priorities, targets, ongoing objectives, strategies and outlook of CIBC for 2006 and subsequent periods. Forward-looking
statements are typicaly identified by the words “believe,” “expect,” “anticipate,” “intend,” “estimate” and other similar
expressions or future or conditional verbs such as “will,” “should,” “would” and “could.” By their nature, these statements
require us to make assumptions and are subject to inherent risks and uncertainties that may be general or specific. A variety of
factors, many of which are beyond CIBC's control, affect the operations, performance and results of CIBC and its business
lines, and could cause actual results to differ materially from the expectations expressed in any of CIBC's forward-looking
statements. These factors include: the possibility that the proposed FirstCaribbean transaction does not close when expected or
at al, or that CIBC and Barclays Bank PLC may be required to modify aspects of the proposed transaction to achieve
regulatory approval; legidlative or regulatory developments in the jurisdictions where CIBC operates, including developments
in Canadian laws regulating financial institutions and U.S. regulatory changes affecting foreign companies listed on a U.S.
exchange; amendments to, and interpretations of, risk-based capital guidelines and reporting instructions; the resolution of
legal proceedings and related matters; the effect of applying future accounting changes; changes in tax laws; that our estimate
of our sustainable effective tax rate will not be achieved; political conditions and devel opments; the possible effect on CIBC's
business of international conflicts and the war on terror; acts of God; reliance on third parties to provide components of CIBC's
business infrastructure; the accuracy and completeness of information provided to CIBC by clients and counterparties;
intensifying competition from established competitors and new entrants in the financia services industry; technological
change; global capital market activity; interest rate fluctuations; currency value fluctuations, general economic conditions
worldwide, as well asin Canada, the U.S. and other countries where CIBC has operations; changes in market rates and prices
which may adversely affect the value of financial products; CIBC's success in developing and introducing new products and
services, expanding existing distribution channels, developing new distribution channels and realizing increased revenue from
these channels; changes in client spending and saving habits; and CIBC’s ability to anticipate and manage the risks associated
with these factors. This list is not exhaustive of the factors that may affect any of CIBC's forward-looking statements. These
and other factors should be considered carefully and readers should not place undue reliance on CIBC's forward-looking
statements. CIBC does not undertake to update any forward-looking statement that is contained in this report or other
communications.
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Executive overview

CIBCis aleading North American financial institution with assets of $295.0 billion, market capitalization of $25.9 billion and
a Tier 1 capital ratio of 9.6% at July 31, 2006. CIBC provides financial services to retail, small business and corporate and

institutional clients.

Financial perfor mance

As at or for the three months ended As at or for the nine months ended

2006 2006 2005 2006 2005

$ millions, except per share amounts Jul. 31 Apr. 30 Jul. 31 Jul. 31 Jul. 31

Total revenue $ 2830 $ 2,766 $ 3151 $ 8445 $ 9,050

Net income (l0ss) 662 585 (1,907) 1,827 (760)

Earnings (l0ss) per share - basic 1.88 1.65 (5.77) 5.16 (2.50)

- diluted 1.86 1.63 (5.77) 5.11 (2.50)

Dividends per share 0.70 0.68 0.68 2.06 1.98

Total assets 294,990 290,721 292,854 294,990 292,854
Return on equity 272 % 257 % (75.1) % 26.2 % (11.0) %
Efficiency ratio 66.7 % 66.0 % 1539 % 66.1 % 97.0 %
Efficiency ratio (TEB)® 65.3 % 65.0 % 151.4 % 64.9 % 95.6 %
Total shareholder return (5.8) % 44 % 80 % 98 % 112 %

Share price 77.25 82.75 80.01 77.25 80.01
Tier 1 capital ratio 9.6 % 92 % 75 % 9.6 % 75 %
Total capital ratio 140 % 13.7 % 105 % 140 % 105 %

(1) For additional information, see the “Non-GAAP measures” section.

Economic growth dowed in both the U.S. and Canada in
the second caendar quarter of 2006. Canadian
employment growth remained on a healthy trend, but home
building declined, and the moderation in U.S. demand and
a strong Canadian dollar combined to impede real
exports. Growth in Canadian consumer credit, while still
risng strongly, is decelerating on a year over year
basis, while mortgage credit demand is still accelerating.
During the fiscal quarter, short-term U.S. rates continued
to rise but long-term rates levelled off; Canadian yields
reached a plateau as the Bank of Canada suggested that the
May 2006 interest rate increase might be the last one
required. Equity markets came down from earlier heights
as markets weighed the risks from higher U.S. interest
rates and slowing economic growth. High resource prices
helped the Canadian dollar trade in a dlightly stronger
range.

Net income for the quarter was $662 million,
compared with a net loss of $1,907 million for the same
quarter last year. The prior year quarter included a $2,830
million ($2,533 million after-tax) Enron-related litigation
provision. The current quarter’s income was increased by
the following items:

e $72 million of income tax recoveries; and

e $13 million ($8 million after-tax) due to the impact of
changes in credit spreads on the mark to market of our
corporate loan credit derivatives under the Canadian

Ingtitute of Chartered Accountants (CICA)

Accounting Guideline 13 (AcG-13).
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The current quarter's income was reduced by the

following items:

o $22 million ($12 million after-tax) interest expense on
U.S. income tax reassessments; and

*  $10 million tax expense related to the Federal budget
future tax rate changes.

The current quarter was also affected by lower merchant
banking revenue, spread compression in lending products
in CIBC Retail Markets and higher performance-related
compensation. These factors were partially offset by lower
professional fees, lower provision for credit losses and
volume growth across most lines of business in CIBC

Retail Markets.

Net income was up $77 million or 13% from the prior
quarter, which included the following items:

*  $35 million income tax recovery;

*  $25 million ($16 million after-tax) reversal of the
general allowance for credit losses;

e $14 million ($9 million after-tax) negative impact of
changes in credit spreads on the mark to market of our
corporate loan credit derivatives under the CICA
AcG-13; and

e $11 million ($7 million after-tax) one-time negative
impact of an accounting adjustment for mortgage loan
prepayment fees.

The current quarter benefited from higher investment
banking and credit products revenue, the impact of three
more days in the quarter and volume growth in all lines of



business in CIBC Retail Markets. These increases were

partially offset by lower retail brokerage revenue and

spread compression in lending products in CIBC Retail

Markets.

Net income for the nine months ended July 31, 2006
was $1,827 million, compared with a net loss of $760
million for the same period in 2005. The prior period
included the following items:

e $2,830 million ($2,533 million after-tax) Enron-
related litigation provision;

 $85 million gain ($85 million &fter-tax) on the
Republic Bank sale;

e $115 million gain ($64 million after-tax) on the
Juniper sale;

»  $108 million ($55 million after-tax) provision related
to hedge funds settlements (allocated equally to CIBC
World Markets and CIBC Retail Markets); and

*  $34 million gain ($22 million after-tax) on the sale of
shares of ACE Aviation Holdings Inc. (ACE sale).

The current period benefited from lower professional fees
and advertising costs, volume growth in all lines of
business in CIBC Retail Markets, lower provision for
credit losses and higher fee income in mortgages. In
addition, the current period included $107 million of
income tax recoveries. These factors were partially offset
by lower revenue from investment banking and credit
products and merchant banking, spread compression in
lending products in CIBC Retail Markets and $32 million
($22 million after-tax) of tax-related adjustments noted
above.

Summary of segmented results

CIBC Retail Markets

Net income was up $83 million or 21% from the same
guarter last year. Revenue increased with higher treasury
revenue allocations and insurance, both included in other.
Volume increases across most lines of business were more
than offset by spread compression in lending products. The
current quarter also benefited from $35 million of income
tax recoveries and lower provision for credit losses and
non-interest expenses.

Net income was up $55 million or 13% from the prior
quarter, which included the $35 million income tax
recovery and the $7 million after-tax mortgage loan
prepayment fees adjustment noted above. Revenue
increased primarily due to the impact of three more daysin
the quarter, higher insurance revenue and treasury revenue
alocations and volume growth in al lines of business,
partially offset by declines in retail brokerage and spread
compression in lending products. These factors were
partially offset by higher non-interest expenses. The
current quarter also benefited from a lower provision for
credit losses and $35 million of income tax recoveries.

Net income for the nine months ended July 31, 2006
was up $134 million or 11% from the same period in 2005,
which included the gains on the Republic Bank and ACE
sales and the hedge funds settlements provision. Revenue
decreased with spread compression in lending products
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partially offset by volume growth in all lines of business,
higher treasury revenue allocations, higher fee income in
mortgages and higher insurance revenue. The current
period benefited from $70 million of income tax recoveries
and lower non-interest expenses and provision for credit
losses.

CIBC World Markets

Net income was $190 million, compared with a net loss of
$2,287 million for the same quarter last year. The prior
year quarter included the $2,830 million ($2,533 million
after-tax) Enron-related litigation provision. The current
quarter was affected by lower merchant banking revenue
and the $22 million ($12 million after-tax) interest expense
on U.S. income tax reassessments. These factors were
partialy offset by lower non-interest expenses and $37
million of income tax recoveries.

Net income was up $80 million or 73% from the prior
quarter, primarily due to higher investment banking and
credit products revenue and the income tax recoveries
noted above, partialy offset by lower capital markets
revenue.

Net income for the nine months ended July 31, 2006
was $428 million, compared with a net loss of $1,999
million for the same period in 2005. The prior year period
included the Enron-related litigation and hedge funds
settlements provisions. Lower investment banking and
credit products and merchant banking revenue were
partially offset by lower non-interest expenses. The current
period also benefited from the income tax recoveries noted
above.

Corporate and Other

Net loss was down $9 million or 38% from the same
quarter last year, primarily due to lower project costs,
partialy offset by the $10 million income tax expense
related to the Federal budget future tax rate changes.

Net loss was $15 million, compared with a net income
of $43 million for the prior quarter, primarily due to higher
unallocated corporate support costs and the tax expense
noted above. The prior quarter included the $25 million
($16 million after-tax) reversal of the genera allowance
for credit losses.

Net income for the nine months ended July 31, 2006
was up $26 million from the same period in 2005, which
included the $115 million ($64 million after-tax) gain on
the Juniper sale. The current period benefited from lower
unallocated corporate support and project costs, higher
revenue in the CIBC Mellon joint ventures and the reversal
of the general allowance noted above.

Update on business priorities
CIBC's current quarter results reflect a strong quarterly
performance and continued progress on our priorities.

Maintaining and enhancing business strength

CIBC's retail businesses performed well overall and
remain strongly positioned in the market, despite the
continuing competitive domestic environment.

CIBC Third Quarter 2006



CIBC World Markets continued to demonstrate
strength and market |eadership in Canada. We continue to
support growth in our wholesale business through
investment in our core client franchise, particularly in the
areas of staffing, credit, product innovation and financial
resources.

A detailed discussion on our business performance
appears in the business lines section of the MD&A.

Improving productivity
Last year, we set an objective to achieve $250 million of
annual cost reductions by the end of 2006.

During the quarter, CIBC continued to make progress
against its objective. Non-interest expenses were $1,887
million, slightly higher than the prior quarter due mainly to
higher compensation expense from three more days in the
quarter. Our expense level remains within range of our
fourth quarter target of $1,892 million.

Balance sheet strength and capital usage
Our focus in the area of balance sheet strength is to
maintain atarget Tier 1 capital ratio of 8.5%.

CIBC's first priority in the area of capital usage is to
invest in our core businesses to sustain their strength and
market position.

After funding our internal needs, we will balance
other capital deployment opportunities.

Our current focus is to build our capital in order to
fund our acquisition of Barclays Bank PLC's (Barclays)
interest  in  FirstCaribbean  Internationa Bank
(FirstCaribbean). During the quarter, we announced the
conclusion of a definitive agreement with Barclays with
respect to this acquisition and we expect to close the
transaction by the end of the calendar year.

Outlook

The North American economy appears to have slowed to a
more moderate rate of growth, and this is expected to
continue over the balance of 2006. Although U.S. short-
term interest rates may not rise further, earlier rate
increases are moderating U.S. consumer spending and
home building, which should result in slower Canadian
export growth. Continued strength in commodity prices
and further weakening of the U.S. dollar against overseas
currencies should keep the Canadian dollar at historically
strong levels and allow the Bank of Canada to hold interest
rates at current levels through the remainder of 2006.

The outlook for both CIBC Retail Markets and CIBC
World Markets is postive, driven by expectations for
moderate growth in the North American economy and
continued strength in equity markets.

We continue to believe the growth rate of lending
product volumes is likely to decline as consumers become
more conservative in discretionary outlays in the face of
higher interest rates and energy costs. Competitive
pressures are likely to continue to compress net interest
margins.

Although the credit cycle should remain favourable for
the remainder of 2006, the current low level of corporate
default ratesis likely not sustainable over the longer term.
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How CIBC reports

CIBC has two dtrategic business lines: CIBC Retail
Markets and CIBC World Markets. These business lines
reflect the characteristics of our products and services and
the clients to which those products or services are
delivered.

These business lines are supported by five functional
groups — Administration, Technology and Operations;
Corporate Development; Finance; Legal and Regulatory
Compliance; and Treasury and Risk Management. The
activities of these functional groups are included within
Corporate and Other with their revenue, expenses and
balance sheet resources generally being alocated to the
business lines. Corporate and Other also includes Juniper
Financial Corp. (sold on December 1, 2004), CIBC Mellon
joint ventures, Oppenheimer Holdings Inc. debentures
(substantially sold on July 31, 2006), and other income
statement and balance sheet items not directly attributable
to the businesslines.

During the first quarter of 2006, we merged the
Administration and Technology and Operations functional
groups and renamed it “Administration, Technology and
Operations’. We also moved certain administrative
functions from this group into a new “Legal and
Regulatory Compliance” functional group.

To measure and report the results of operations of the
two business lines, we use a Manufacturer / Customer
Segment / Distributor Management Model. The model
uses certain estimates and allocation methodologies in the
preparation of segmented financial information. Under this
model, internal payments for sales and trailer commissions
and distribution service fees are made among the business
lines. Periodicaly, sales and trailer commissions paid to
segments for certain products are changed. Prior period
financial information has not been reclassified to reflect
these commission changes. As well, revenue, expenses and
balance sheet resources relating to certain activities are
fully allocated to other business lines. Management uses
this model to assess the economics of our customer
segments, products and delivery channels.

Non-GAAP measures

We use a number of financial measures to assess the
performance of our business lines. Some measures are
calculated in accordance with GAAP, while other
measures do not have a standardized meaning under
GAAP, and, accordingly, these measures may not be
comparable to similar measures used by other companies.
Investors may find these non-GAAP financial measures
useful in analyzing financial performance. For a more
detailed discussion on our non-GAAP measures, see page
42 of the 2005 Annual Accountability Report.
The following tables provide a reconciliation of non-

GAAP to GAAP measures:



Retail information

For the three months ended For the nine months ended
2006 2006 2005 2006 2005
$ millions Jul. 31 Apr. 30 Jul. 31 Jul. 31 Jul. 31
Revenue
CIBC Retail Markets $ 2,042 $ 1,964 $ 2,021 $ 6,065 $ 6,100
Add: commercial banking 112 105 114 328 336
$ 2,154 $ 2,069 $ 2,135 $ 6,393 $ 6,436
Net income
CIBC Retail Markets $ 487 $ 432 $ 404 $ 1,357 $ 1,223
Add: commercial banking 41 23 33 94 96
$ 528 $ 455 $ 437 $ 1,451 $ 1,319
Wholesale infor mation
For the three months ended For the nine months ended
2006 2006 2005 2006 2005
$ millions Jul. 31 Apr. 30 Jul. 31 Jul. 31 Jul. 31
Revenue
CIBC World Markets $ 677 $ 607 $ 929 $ 1,963 $ 2,420
Less. commercial banking 112 105 114 328 336
$ 565 $ 502 $ 815 $ 1,635 $ 2,084
Net income (l0ss)
CIBC World Markets $ 190 $ 110 $ (2,287) $ 428 $ (1,999)
Less. commercial banking 41 23 33 94 96
$ 149 $ 87 $ (2,320) $ 334 $ (2,095)

Income taxes

We believe that the adjusted tax rate (TEB) provides a fuller understanding of our effective tax rate, taking into account the
items noted. Investors may find this non-GAAP financial measure useful in analyzing financial performance.

$ millions, for the three months ended

2006
Jul. 31

Net income before taxes and non-controlling interests (a)

TEB adjustment (b)

$ 791
59

Net income before taxes and non-controlling interests (TEB) (c)

$ 850

Reported income taxes per financial statements (d)

TEB adjustment (b)
Income tax recoveries (€)

Federal budget future tax rate changes (f)

$ 125
59
72
(10)

Adjusted income taxes (g)

$ 246

Reported (effective) tax rate (d/a)
Adjusted effective tax rate (d+e+f))/a
Adjusted effective tax rate (TEB) (g/c)

15.8%
23.6%
28.9%
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Statement of operations measur es

CIBC CIBC
Retail World Corporate CIBC
$ millions, for the three months ended M arkets Markets and Other Total
Jul. 31, 2006 Total revenue 2,042 $ 677 $ 111 $ 2,830
Add: adjustment for TEB - 59 - 59
Revenue (TEB) 2,042 $ 736 $ 111 $ 2,889
Net income (loss) 487 $ 190 $ (15) $ 662
L ess: charge for economic capital 124 62 4 190
Economic profit (loss) 363 $ 128 $ (19) $ 472
Efficiency ratio 61.4 % 76.5 % n/m 66.7 %
Less: adjustment for impact of TEB - 6.1 n/m 1.4
Efficiency ratio (TEB) 61.4 % 704 % n/m 65.3 %
Apr. 30, 2006 Total revenue 1,964 $ 607 $ 195 $ 2,766
Add: adjustment for TEB - 42 - 42
Revenue (TEB) 1,964 $ 649 $ 195 $ 2,808
Net income 432 $ 110 $ 43 $ 585
L ess: charge for economic capital 120 60 4 184
Economic profit 312 $ 50 $ 39 $ 401
Efficiency ratio 62.4 % 834 % n/m 66.0 %
Less: adjustment for impact of TEB - 5.5 n/m 1.0
Efficiency ratio (TEB) 62.4 % 77.9 % n/m 65.0 %
Jul. 31, 2005 Total revenue 2,021 $ 929 $ 201 $ 3,151
Add: adjustment for TEB - 52 - 52
Revenue (TEB) 2,021 $ 981 $ 201 $ 3,203
Net income (loss) 404 $ (2,287) $ (24) $ (1,907)
Less: charge for economic capital 122 61 4 187
Economic profit (loss) 282 $ (2,348) $ (28) $ (2,094)
Efficiency ratio 63.3 % 368.1 % n/m 1539 %
L ess: adjustment for impact of TEB - 19.2 n/m 2.5
Efficiency ratio (TEB) 63.3 % 348.9 % n/m 151.4 %
$ millions, for the nine months ended
Jul. 31, 2006 Total revenue 6,065 $ 1,963 $ 417 $ 8,445
Add: adjustment for TEB - 147 - 147
Revenue (TEB) 6,065 $ 2,110 $ 417 $ 8,592
Net income 1,357 $ 428 $ 42 $ 1,827
L ess: charge for economic capital 370 186 13 569
Economic profit 987 $ 242 $ 29 $ 1,258
Efficiency ratio 61.3 % 793 % n/m 66.1 %
Less: adjustment for impact of TEB - 5.5 n/m 1.2
Efficiency ratio (TEB) 61.3 % 738 % n/m 649 %
Jul. 31, 2005 Total revenue 6,100 $ 2,420 $ 530 $ 9,050
Add: adjustment for TEB - 141 - 141
Revenue (TEB) 6,100 $ 2,561 $ 530 $ 9,191
Net income (loss) 1,223 $ (1,999) $ 16 $ (760)
Less: charge for economic capital 361 189 12 562
Economic profit (loss) 862 $ (2,188) $ 4 $ (1,322)
Efficiency ratio 624 % 188.3 % n/m 97.0 %
Less: adjustment for impact of TEB - 10.3 n/m 1.4
Efficiency ratio (TEB) 62.4 % 178.0 % n/m 95.6 %

n/m — not meaningful
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CIBC Retail Markets

CIBC Retail Markets provides a full range of financial
products and services to individual and small business
clients primarily in Canada. We serve clients through a
variety of distribution channels including our branch
network, telephone banking, online banking, full-service
and self-directed brokerage and ABMs, as well as
President’'s Choice Financial, a co-venture with Loblaw
Companies Limited. We aso provide investment
management services to retail and institutional clients
through our asset management business.

Results
For the three months ended For the nine months ended
2006 2006 2005 2006 2005
$ millions Jul.31 Apr.30 Jul.31 Jul. 31 Jul. 31
Revenue
Personal and small
business banking $ 533 $ 490 $ 647 $ 1533 $ 1,874
Imperial Service 241 227 246 697 705
Retail brokerage 270 313 270 875 835
Cards 340 337 368 1,024 1,083
Mortgages and persona
lending 359 357 252 1,129 779
Asset management 91 93 95 276 286
Other 208 147 143 531 538
Total revenue 2,042 1,964 2,021 6,065 6,100
Provision for credit losses 159 180 185 519 548
Non-interest expenses 1,255 1,226 1,279 3,717 3,806
Income before taxes 628 558 557 1,829 1,746
Income taxes 141 126 153 472 523
Net income $ 487 $ 432 $ 404 $ 1357 $ 1,223
Efficiency ratio 61.4% 624% 63.3% 61.3% 62.4%)
ROE®®@ 514% 47.0%  43.2%) 481%  42.5%
Economic profit® $ 363 $ 312 $ 282 $ 987 $ 862

(1) For additional information, see the “Non-GAAP measures’ section.
(2) For additional segmented information, see the notes to the interim
consolidated financial statements.

Financial overview

Net income was up $83 million or 21% from the same
quarter last year. Revenue increased with higher treasury
revenue allocations and insurance, both included in other.
Volume increases across most lines of business were more
than offset by spread compression in lending products. The
current quarter also benefited from $35 million of income
tax recoveries and lower provision for credit losses and
non-interest expenses.

Net income was up $55 million or 13% from the prior
quarter, which included the $35 million income tax
recovery and the $11 million ($7 million after-tax) one-
time negative impact of an accounting adjustment for
mortgage loan prepayment fees. Revenue increased
primarily due to the impact of three more days in the
guarter, higher insurance revenue and treasury revenue
alocations and volume growth in al lines of business,
partially offset by declines in retail brokerage and spread
compression in lending products. These factors were
partially offset by higher non-interest expenses. The current

14

quarter also benefited from a lower provision for credit
losses and $35 million of income tax recoveries.

Net income for the nine months ended July 31, 2006
was up $134 million or 11% from the same period in 2005,
which included the following items:

e $85 million ($85 million after-tax) gain on the

Republic Bank sale;

»  $54 million ($27 million after-tax) provision related to
the hedge funds settlements;

o $34 million ($22 million after-tax) gain on the ACE
sale.

Revenue decreased with spread compression in lending
products partially offset by volume growth in all lines of
business, higher treasury revenue allocations, higher fee
income in mortgages and higher insurance revenue. The
current period benefited from $70 million of income tax
recoveries and lower non-interest expenses and provision
for credit losses.

Revenue

Revenue was up $21 million or 1% from the same quarter
last year.

Personal and small business banking revenue was
down $114 million, primarily due to lower internal sales
commissions received from mortgages and personal
lending, largely as a result of reductions in internal
commission rates, partially offset by favourable deposit
spreads and volume growth.

Retail brokerage revenue was comparable to the same
quarter last year, as increases in fee-based revenue were
offset by lower new issue and trading activity.

Cards revenue was down $28 million, primarily due to
the impact of higher levels of securitized assets and spread
compression, partialy offset by volume growth.

Mortgages and personal lending revenue was up $107
million, primarily due to lower internal sales commissions
paid to personal and small business banking and Imperial
Service, partially offset by spread compression.

Other revenue was up $65 million, primarily due to
higher treasury revenue allocations, insurance and
President’ s Choice Financial revenue.

Revenue was up $78 million or 4% from the prior quarter.

Personal and small business banking revenue was up
$43 million, primarily due to the impact of three more
days, higher internal sales commissions received, deposit
volume growth and favourable spreads.

Imperial  Service revenue was up $14 million,
primarily due to higher internal sales commissions
received, the impact of three more days and favourable
deposit spreads.

Retail brokerage revenue was down $43 million,
primarily due to lower trading and new issue activity.

Cards revenue was up $3 million, as volume growth
and higher fee income were largely offset by spread
compression.

Mortgages and persona lending revenue was
comparable to the prior quarter, as increases in fee income

CIBC Third Quarter 2006



	Maintaining and enhancing business strength
	Improving productivity
	Balance sheet strength and capital usage
	01 - Financial Highlights.pdf
	Third Quarter Financial Highlights

	02 - Overview.pdf
	Executive overview
	Summary of segmented results
	Update on business priorities
	Outlook

	How CIBC reports
	Non-GAAP measures

	03 - Results of operations.pdf
	Review of results of operations and financial position
	Review of consolidated statement of operations
	
	
	
	Net interest income
	Non-interest income
	Provision for credit losses
	Non-interest expenses
	Income taxes
	At the end of the quarter, our U.S. future income tax asset was $222 million, net of a $108 million valuation allowance. Accounting standards require a valuation allowance when it is more likely than not that all or a portion of a future income tax asset
	Non-controlling interests




	Assets

	04 - CIBC Retail Markets.pdf
	CIBC Retail Markets
	
	Results



	05 - CIBC World Markets.pdf
	CIBC World Markets
	
	Results
	
	Income taxes





	06 - Corp & Other.pdf
	Corporate and Other
	



